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INTRODUCTION

The Contracting Squadron at Mountain Home AFB, Idaho, is responsible for purchasing supplies, construction, and services necessary to support the mission of the 366 Wing at Mountain Home AFB.  This program involves the buying of all supply items not available through depot channels and the purchase of those services/construction necessary to sustain the base.

Mountain Home AFB is just as interested in doing business with you as you are in wanting to do business with us.  The people in the local community, including the owners, managers, and other personnel of business firms are Government taxpayers.  All of us at Mountain Home AFB work for you, the taxpayers.  All firms have an equal opportunity to share in supplying the needs of the Government.  The bottom line is we try to get the best deal for our customers on Mountain Home AFB and the taxpayer.  If we get a better deal outside the community area then we will do it.  If you want to help us keep dollars in this area then bid competitively and deliver on time.  Public Law 95-507 requires all Department of Defense activities to spend a “fair” portion of their contracting dollars with small business firms.  Our regulation states purchases between $2,500 and $100,000 must be bought from small or disadvantaged unless there are no competitive bids obtained from at least two small or disadvantaged businesses.  As members of the Department of Defense, we must enhance and protect fairness and impartiality.  When customers recommend a source of supply and the contracting agent does not use it, our small business programs could be the reason.  In addition to the Small Business Program, there are numerous other programs established by law or Executive Order which offset our source selection.  Some, but not all are the Buy American Act, programs purchasing from the Federal Prison Industries, National industries for the Severely Handicapped ((NISH), and firms in labor surplus areas.   Public Law 98-72, August 1983, was also implemented and designed to improve public access to Federal Procurement information and promote competition.  The law is mandated for implemented for implementation by all contracting activities.  The law requires a mandatory 15-day  waiting period, after we publish a synopsis of the proposed procurement in the commerce Business Daily, before we can issue a solicitation.  It also requires a mandatory 30-day waiting period before the solicitation may be closed.  The 30-day mandatory waiting period is not required if the requirement is under $50,000 or obtained utilizing micro-purchase procedures ($2,500 supplies/services and $2,000 for construction), and or via Federal Acquisition Computer Network (FACNET) Electronic Commerce/Electronic Data Interchange (EC/EDI) procedures.

FEDERAL ACQUISITION STREAMLINING ACT OF 1994 (FASA)

1994 marked the formal initiation of major acquisition reform when the Federal Acquisition Streamlining Act of 1994 became law.  The Act drastically revised the Air Force Acquisition procedure and our day-to-day business functions by providing extensive opportunities for new, innovative approaches in the  acquisition process.  Some highlights of FASA include:

1.  Federal Acquisition Computer Network (FACNET):  FASA mandates the establishment of FACNET certified on an interim and full capability basis.  FACNET acquisitions have unique notice, solicitation, and response time procedures.

2.  Simplified Acquisition Threshold (SAT): FASA established the Simplified Acquisition Threshold to replace the term “Small Purchases.”  The threshold is $100,000 for Air Force Activities that are fully FACNET certified by 1 January 2000 (75% of the previous years’ contracts must have been purchased utilizing EDI procedures).  The Mountain Home AFB Contracting Squadron has authority to purchase up to $50,000 under Simplified Acquisition Procedures.  In addition to raising the Small Purchase Threshold form $25,000 to $100,000, oral solicitations are now permitted.  FASA also established the micro-purchases may be acquired from any competitive source, without the restriction mandated for purchases that exceed $2,500 (e.g. Davis Bacon Act/Services Contracting Act; Buy American Act).

3.  Commercial Items:  Effective October 1994 FASA expanded the definition of commercial items.   It mandated more extensive market research to identify potential commercial answers to acquisitions.  The new commercial procedures limit the number of mandatory clauses, along with limiting flow down requirements.

4.  Small Business:  FASA created an automatic Small Business reservation for acquisitions between $2,500 and $100,000.  All purchases between  $25,00 and $100,000 are set aside for exclusive small business participation, unless the contracting officer determines there is no reasonable expectation of obtaining offers from two or more small businesses.

5.  Synopsis:  Synopsis in the commerce Business Daily for 15 days, prior to issuance of solicitation, is still required for all procurements over $25,000 not solicited via FACNET.  For non-competitive actions using Simplified Acquisition Procedures, the synopsis must state the reason, justifying the noncompetitive purchase, and identify the intended source.

INTERNATIONAL PURCHASE AUTHORIZATION CARD (IMPAC).   IMPAC is the Government wide commercial purchase card (VISA).  It may be used to obtain supplies, equipment, and services valued at $2,500 or less if not available through the activities standard base supply system.  IMPAC purchases allow base organizations to purchase exactly what they need, when they need it, with the IMPAC (VISA) card.  Mountain Home  personnel authorized to purchase via IMPAC are trained by us prior to his/her authorization to use the card.  The unique IMPAC (VISA) card has the cardholder’s name imposed on it and may be used ONLY by that person.  The IMPAC is imprinted with the Great Seal of the United States and the words “United States of America” to avoid being mistaken for a personal credit card.  If you want this business, then you need to make a business decision on whether or not you want to honor this card.  Practically all purchases under $2, 500 by Mountain Home AFB will use this method.

DEFINITIONS:   In order to obtain the maximum participation by qualified firms, it is imperative that potential bidders are made aware of the following particular definitions and identify themselves accordingly:

1.  SMALL BUSINESS CONCERN: A small business is a concern, including its affiliates, which is independently owned and operated, is not dominant in the field of operation in which it is offering on Government contracts, and can further qualify under the criteria set forth in regulations of the Small Business Administration (Code of Federal Regulations, Title 13, Section 

121.3-8).  In addition to meeting these criteria, a manufacturer or a regular dealer submitting offers in his own name must agree to furnish in the performance of the contract end items manufactured or produced by small business concerns:  Provided, that this additional requirement does not apply in connection with construction or service contracts.

2.  SMALL DISADVANTAGED BUSINESS CONCERN:   A small disadvantaged business concern means a small business concern which is at least 51% owned by one or more socially and 

economically disadvantaged individuals:  or, in the case of any publicly owned business, at least 51% of the stock of which is owned by one or more socially and economically disadvantaged individuals and whose management and daily business operations are controlled by one or more of such individuals.

3.  SOCIALLY DISADVANTAGED INDIVIDUALS:  Socially disadvantaged individuals are those who have been subjected to racial or ethnic prejudice or cultural bias because of their identity as a member of a group without regard to their individual qualities.  Socially and economically disadvantaged individuals include Black Americans, Hispanic Americans, Native Americans (such as American Indians, Eskimos, Aleuts, and native Hawaiians), and other minorities or any other individuals found to be disadvantaged by the Small Business Administration pursuant to Section 8(a) of the Small Business Act.

4.  ECONOMICALLY DISADVANTAGED INDIVUDUALS:    Economically disadvantaged individuals are those socially disadvantaged individuals whose ability to compete in the free enterprise system has been impaired due to diminished capital and credit opportunities as compared to others in the same business area who are not socially disadvantaged.  In determining the degree of diminished credit and capital opportunities the SBA shall consider, but not be limited to, the assets and net worth of such socially disadvantaged individuals.

5.  WOMAN OWNED BUSINESS:  A woman owned business which is at least 51% owned, controlled and operated by a woman or women.   Controlled is defined as exercising the power to make policy decisions.  Operated is defined as actively involved in the day-to-day management.  For the purpose of this definition, businesses which are publicly owned, joint stock associations and business trusts are not required to certify female ownership unless they voluntarily choose to do so.

6.  SYNOPSIS:  Contracting activities must generally publicize proposed acquisitions over $25,000 in the “Commerce Business Daily.”  We recommend you subscribe to this publication to ensure you are aware of upcoming proposed government procurements.  The CBD is published daily, except Saturdays, Sundays, and holidays by the US Government Printing Office, Washington, DC20402.

7.  SEALED BIDDING VS. NEGOTIATION:   By law, when requirements are estimated to exceed $100,000,  the Government is required to accomplish its purchasing through the use of sealed bidding whenever such a method of is feasible and practical.  Accordingly, contracting is generally made by soliciting bids from as many qualified sources of supply or service as deemed necessary to assure full and open competition.

8.  CONTRACTING OFFICER:  Certain individuals within the Federal Government are authorized to enter into contracts for supplies or services on behalf of the Government and in the 

name of the United States of America.  These persons are contracting officers.  They are the only people who can obligate the Government financially.  The Contracting Officer can delegate specific tasks to contracting squadron representatives.  However, he cannot delegate his authority.  It will behoove all business representatives to become familiar with the personnel of the Mountain Home  Contracting Squadron to ensure these delegations are understood before entering into contractual agreements.  NEVER agree to send a product or provide a service to Mountain Home AFB unless ordered by a contracting officer or holder of an IMPAC (VISA) card.  To do so will be strictly at your own expense.  We will not be able to pay you since this was an unauthorized order.  If approached by anyone who claims to represent Mountain Home AFB, please get their name, organization, and phone number then contact us immediately.  I emphasize again, if not authorized by us in the Contracting Squadron then you are doing at your own expense.

9.  BIDDER’S MAILING LIST APPLICATION:  If you want to be placed on our Bidder’s List, you may obtain a Standard Form 129 (SF 129 can be down-loaded from Internet http://www.mountainhome.af.mil/366cons.html)Bidder’s Mailing List Application by contacting any of the Mountain Home AFB Contracting personnel listed in this brochure.  Complete the form after carefully reviewing the definitions listed therein, complete all blocks correctly, and return the signed SF 129 to:  


366 CONS/LGCW


366 Gunfighter Ave, Ste 473


BLDG 512


Mountain Home AFB ID 83648-5000

Upon receipt, your firm will be loaded into our computer vendor file.  There are three buying flights with the Squadron-Commodities, Services, and Construction Contracting.

The Commodities Contracting Flight is responsible for local purchase of supplies including fuels, electrical, plumbing, building materials, medical items, hardware, hand tools, abrasives, vehicle equipment components, tires and tubes, chemicals and chemical products, household appliances and furniture, recreation and athletic equipment, clothing, lighting fixtures, cleaning equipment and supplies, books, maps and other publications. 

The Services Contracting Flight   is responsible for awarding and administering contracts for services, utilities and equipment repair.  Some of the services contracted are:  refuse collection, food attendant service, hospital services, custodial,  packing and crating, moving of household goods, laundry and dry cleaning, military family housing maintenance, rental of vehicles as well as heavy equipment, and contract repair services for maintenance of base equipment.  

The Construction Contracting Flight is responsible for awarding and administering contracts for construction and architect engineering.   Procurement of supplies and services from the USAF Procurement Source Class and Suffix Federal Supply Group Index.  Copies of this index are routinely attached to the Bidder’s Mailing List Application, SF 129.  It is your best interest to 

CONTRACTING WITH THE GOVERNMENT
The 366th Contracting Squadron at Mountain Home Air Force Base is always looking for competitive and competent small business firms who can supply the products and services we need.

Interested businesses must begin by learning how the Department of Defense conducts its business and by seeking out those military purchasing offices which need the supplies and services they can furnish.

There isn't anything mysterious about selling your products or services to the military.  Basic principles followed in selling within the commercial business field apply in dealing with the Air 

Force.  Some principles that are appropriate in establishing and keeping a good working relationship with the contracting office are:


-
First you must provide a product or service that the Air Force



needs.


-
Learn your customer's needs and buying policies and practices.


-
Follow up with buyers and remember ONLY PEOPLE WORKING IN THE 



CONTRACTING OFFICE HAVE THE AUTHORITY TO OBLIGATE THE 



GOVERNMENT.

How to Get Started 


1.
Apply for placement on the bidders' mailing list by filling out a Standard Form 129.  This form can be obtained from any government contracting office.


2.
Introduce yourself to the appropriate contracting officers and  buyers.


3.
For requirements estimated to cost over $25,000, The "Commerce Business Daily" published by the Department of Commerce includes a summary of upcoming solicitations for products and services which Mountain Home Air Force Base and other Federal Agencies are planning to buy.  In addition, large contract awards are advertised in this publication which may afford subcontracting opportunities to local small businesses.  This is a daily, Monday through Friday, publication and may be purchased on an annual subscription.  A sample order form is included at the end of this package.  Current copies of this publication are maintained in the front lobby of our office for your review.  Major public libraries also maintain subscriptions.


4.
Local trade organizations, especially in the area of construction, may maintain lists of projects. 

Small Business Policy.
Our office fully supports the Department of Defense policy to place a fair proportion of its total purchases and contracts for supplies, research and development, and services (including maintenance, repair and construction) with small business concerns.  At Mountain Home every effort is made to encourage small business firms to participate in 

competition for our requirements.  Whenever we can, we set aside our purchases for small business firms. 

Definition of Small Business.
The Small Business Administration gives us the definition of a small business.  A general definition of a small business is a concern that is independently owned and operated, and is not dominant in the field of operation in which it is bidding on Government contracts.  In addition, a small business concern must meet the criteria established in specific industries.  When a firm is in doubt as to the specific small business definition that should apply to a particular procurement, advice may be requested from the contracting officer, the deputy for small business in the Contracting Squadron or from the Small Business Administration regional office.  The maximum number of employees determines the size status for suppliers of commodities, and annual receipts of the firm determines size status for services and construction firms.  Some general examples follow:




Type Business




Size 

Most Manufacturers/Distributors of Supplies

500 employees*


General Construction Contractors



$17,000,000**


Special Construction Trade Contractors


$ 7,000,000**


Miscellaneous Services (janitorial,



$ 3,500,000**

 
laundry, etc)


The examples are general and may be modified from time to time.  If your firm falls close to size limitations you will need to ask before you bid on a project.

*
"Number of employees" is a measure of the average employment of a business concern and means its average employment, including the employees of its domestic and foreign affiliates, based on the number of persons employed on a full-time, part-time, temporary, or other basis during each of the pay periods of the preceding 12-months.  If a business hasn't been in existence for 12-months "number of employees" means the average employment of such concern and its affiliates during the period that such concern has been in existence.


**
"Annual Receipts" of a concern is gross receipts averaged over a three-year period.  If a firm has been in business less than three years, the figure would be total receipts for the period it has been in business, divided by the number of weeks including fractions of a week, and multiplied by 52.  

Definition/Policy Small Disadvantaged (SDB) Business.  A SDB concern means a small business concern (1) which is at least 51% unconditionally owned by one or more socially and economically disadvantaged individuals; or in the case of any publicly owned business, at least 51 percent of the voting stock of which is unconditionally owned by one or more such individuals, and (2) whose management and daily business operations are controlled by such individuals.  SBA has determined that firms certifying to ownership falling within at least one of the following categories qualifies as a SDB:


-
Subcontinent Asian (Asian-Indian) American (US Citizen with origins



from India, Pakistan, Bangladesh, Sri Lanka, Bhutan, or Nepal)


-
Asian-Pacific American (US Citizen with origins from Japan, China, the



Philippines, Vietnam, Korea, Samoa, Guam, US Trust Territory of the 



Pacific Islands (Republic of Palau), the Northern Mariana Islands,



Laos, Kampuchea (Cambodia), Taiwan, Burma, Thailand, Malaysia, 



Indonesia, Singapore, Brunei, Republic of the Marshall Islands, or



the Federated States of Micronesia)


-
Black American (US Citizen)


-
Hispanic American (US Citizen with origins from South America



Central America, Mexico, Cuba, the Dominican Republic, Puerto



Rico, Spain or Portugal)


-
Native American (American Indians, Eskimos, Aleuts, or Native 



Hawaiians, including Indian tribes or Native Hawaiian Organizations)


-
Individual/concern, other than one of the preceding, currently 



certified for participation in the Minority Small Business and



Capital Ownership Development Program under Section 8(a) of the



Small Business Act


-
Other instances where individual/concern has been specifically



reviewed by the Small Business Administration and determined



to be a small disadvantaged business firm

Location of Mountain Home Air Force Base Contracting Office
Mountain Home Air Force Base is located southeast of Boise Idaho off Interstate 84, Exit 90.  This will take you to Air Base Road off SR 51 and 67, the base is located ten miles from the Mountain Home city limits.  

Vendor Visits.
Wednesday is the preferred day to talk to contracting officers and buyers (contract specialists and purchasing agents).  If you need to see the buyer who normally buys the products or services you 

have to offer, we suggest you call for an appointment.  You can avoid long waits in the lobby if we expect you.

If you are small business firm, and are interested in competing for contracts on the base, you should first see the small business specialist.  His name is Robert G. Brandl and is available to assist you Monday through Friday, 7:30-4:30 and is available for appointments by calling (208)828-2656.

The Contracting Office is located in Building 512, 335 4th Ave Suite 498.

Office Hours.
The Contracting Office is normally open from 7:30am to 4:30pm, Monday through Friday, unless you make other arrangements with the individual you wish to see.

For appointments please call (208) 828-2656  FAX 828-2485  E-Mail http://www.mountainhome.af.mil/366cons.html

How to Gain Entry to the Base.
You will need to stop at the visitors' center to obtain a pass to be permitted to enter the base.  You will need the following:

 
a.
A current, valid driver's license


b.
Vehicle registration (or license plate number)


c.
Picture identification of any passenger(s) if you are bringing anyone with you.


d.
The name and telephone number of the Government employee who will sponsor you onto the base.  THIS IS EXTREMELY IMPORTANT.  We suggest that you call our office and arrange an appointment.  Otherwise, you may arrive at the Base only to find that the person you wanted to see is away from the office, and you may be denied entrance to the base.  If you are awarded a contract that lasts for more than a few days our office will help you arrange for a pass for the term of the contract.


e.
Remember that you are authorized to visit only the Contracting Office when one of our people sponsors you onto the base.  If you need to see anyone in another office you will need to have that individual sponsor you.

COMMODITIES FLIGHT
This branch of contracting is responsible for acquiring and administering a variety of commodity and equipment contracts.  The branch is divided into three sections:  


-Supplies and Equipment

This is the primary section responsible for purchasing supplies and equipment.  Some 
examples of items they purchase are:  office supplies, connectors, office furniture, food 
service equipment, photographic supplies/equipment, slide projectors, transformers, v
vacuum cleaners, lawn mowers, tools, etc.  


-Medical Supplies and Equipment

Purchase of supplies and equipment for the Mountain Home Air Force Base Hospital, 
Dental Clinic, and Pharmacy.

TELEPHONE 







(208)828-6477  FAX 828-2658

MAILING ADDRESS






PO BOX 4037/BLDG 512











366TH GUNFIGHTER AVE SUITE 498











MOUNTAIN HOME AFB, IDAHO 83648-4037

CONSTRUCTION FLIGHT
This branch is responsible for purchasing and administering construction and architect-engineering (A-E) projects.  For the most part, these will be renovations and additions to existing buildings.  

TELEPHONE







(208)828-2664  FAX 828-4031

MAILING ADDRESS:






366TH CONTRACTING SQUADRON











PO BOX 4037/BLDG 512

 









366TH GUNFIGHTER AVE











SUITE 498











MOUNTAIN HOME AFB ID 83648  

SERVICES FLIGHT
This Flight is responsible for all kinds of contract services required at Mountain Home, including janitorial, lawn maintenance, refuse collection, laundry service, packing and crating household goods, equipment rentals, equipment maintenance and repair, etc.  This branch is broken into two sections - major contracts (over $25,000) and small purchase (under $25,000).

FTELEPHONE







(208)828-3103  FAX 6486

MAILING ADDRESS






366TH CONTRACTING SQUADRON











PO BOX 4037/BLDG 512

 









366TH GUNFIGHTER AVE











SUITE 498











MOUNTAIN HOME AFB ID 83648  
MANAGEMENT ANALYSIS & SUPPORT FLIGHT
1. This flight operates and monitors our computer system, analyzes data and gives us recommendations for improving management procedures.  They provide administrative support to the rest of the flights.

2.  If you need a Standard Form 129 Bidders Mailing List Application, want to verify that your firm has been added to our computer; or when there is a change in your address, telephone number, etc you can get a faster response by calling someone in this flight.  The flight leader is also a warranted contracting officer.  

TELEPHONE







(208)828-6617  FAX 2485

ADDRESS








366TH CONTRACTING SQUADRON











PO BOX 4037/BLDG 512

 









366TH GUNFIGHTER AVE











SUITE 498











MOUNTAIN HOME AFB ID 83648
3.  Any one of this staff will be happy to help you, or refer you to the right flight when appropriate.

POINTS OF INTEREST
Contracting Authority
Only the Contracting Office has the authority to obligate the Government.  Until you have a purchase order number, there isn't an official purchase.  Please call our office if you're in doubt.

Small Purchases
Small purchase procedures are normally used where we have a requirement for supplies or services with an estimated value under $25,000.  

Our buyer may send a simple "Request for Quotations" to potential vendors or call them on the telephone for price quotations, and award to the company who quotes the low price for the requirement.

The document most often used to award a small purchase is the SF Form 1449 Order for Supplies or Services.  A sample is included in this package.

Shipments
Make sure shipments are properly marked on the outside of shipping container to include the purchase order, or contract number, and are directed to the correct location.  This may be different from one order to another.  Block 15 of the SF Form 1449 specifies the shipping address and "mark for" number.

Invoices
Be sure to include purchase order/contract number on your invoice.

Invoice to the address shown in Block 18a of the SF 1449 unless the purchase order gives another address.  Formal contract invoicing procedures will be included in the contract.  Again, remember that some purchase orders may be paid from a location other than Mountain Home Air Force Base.  If you send your invoice to the wrong location payment may be delayed

If you offer a prompt payment discount, remember that short term discounts (under 15 days) may not be practical.  Checks to contractors are normally put in the mail on the 30th day after the invoice date.  If a firm offers a prompt payment discount and the invoice isn't received in the paying office until the day of the due date, or after the due date, the check is delayed until the 30th day.  In no case should invoices be issued before an item is shipped.

Delivery/Performance Dates 

Deliver no later than the date promised to avoid being coded delinquent in our computer.  In some cases, particularly on construction contracts, you can 

be charged liquidated damages for late performance.

Set-Asides
All purchases estimated less than $25,000 are set-aside by law for small business.  We are frequently asked about small disadvantaged or minority business set-asides and women-owned business set-asides.  Small disadvantaged business set-asides are sometimes used for formal contracts - mostly construction - and are discussed under that heading.  We do track awards to women-owned business; however, presently there are no provisions for women-owned business set-asides.  For detailed information in the above contract the small business specialist.

Formal Contracts
Sealed Bids/Negotiated Acquisitions.  Most of our larger acquisitions are solicited by invitation for bids.  It is important to remember that this method of contracting allows little flexibility and is considered to be the favored method of obtaining formal contracts.  Bidders must be careful to follow instructions in the solicitation package to avoid being determined non-responsive.  BIDS MUST BE SUBMITTED NO LATER THAN THE TIME AND DATE STATED IN THE INVITATION.

Some of the common mistakes leading to rejection of bids as non-responsive are:


- Failure to sign bid


- Late bids (Contractors who hand-carry bids need to be aware

           that extra time may be required to get clearance to enter the base.)


- Qualifying bids (If there is a question of whether the Government

           has misstated their requirements, or if terms aren't clear bidders'

           should make this known to the buyer or contracting officer early 

           in the solicitation stage.  This will give time to issue        

           clarification before bid opening.)


- Failure to submit bid bonds where required.

Prospective bidders are expected to attend site visits and pre-bid conferences when they are announced.  This isn't a requirement for bidding, but bidders may see something at the site visit that will have a major impact on performance.

If you are new at bidding government contracts don't hesitate to call the buyer, contracting officer, or the deputy for small business for an appointment to go over the solicitation package and answer your questions.

Information regarding bid bonds, wage rates, insurance required, liquidated damages, etc., is detailed in each solicitation.

Set-Asides
Each requirement for commodities, miscellaneous services, and construction is considered for participation in the Small Business Administration under the 8(a) Program or small disadvantaged business set-aside when appropriate.  Prospective contractors need to talk to the contracting officer or the deputy for small business for particular laws in their field of business.  A test program is ongoing which particularly affects services for refuse collection/disposal and construction contracts.

Miscellaneous
Invoice procedures, safety requirements, base passes for employees and their vehicles, and other subjects are normally discussed at a pre-performance conference when a formal contract is awarded to your firm.

GOVERNMENT PUBLICATIONS
The following subscription information can be used to order Government Publication, The Commerce Business Daily.  Prices shown are the latest we have but are only verified through April 1993.

SUBSCRIPTION INFORMATION
$261 a year (First Class mailing), $208 a year (Second Class mailing).

6 Month Trial Subscription: $130 (First Class); $104 (Second Class).

Foreign Rate:  $260 a year-$130 6 months, plus Air Mail rates.

Two-year subscription available at above yearly rates.

To Order.  Send remittance with full mailing address to the Superintendent of Documents, Government Printing Office, Washington, DC 20402-9371, Tel 202-738-3238 or FAX 202-512-2233, Purchase Order must be accompanied by payment.  Make check payable to Superintendent of Documents.  Visa or Master Card are acceptable.  Allow approximately 6 weeks for delivery of first issue.

Service Problems.  Call Superintendent of Documents, Government Printing Office, Washington, DC, Tel 202-512-2303 or FAX 202-512-2168.

Expiration.  Subscriptions expire one year from the date of the first issue.  One expiration notice is mailed about 90 days before expiration date.

Address Changes.  Send to Superintendent of Documents, Government Printing Office, Washington, DC 20402-9373, with entire mailing label from last issue received.

MAILING  LIST

TRADE AGENCIES, PROVIDED SPECIFICATIONS AND DRAWINGS 

ASSOCIATED GENERAL CONTRACTORS


INTERMOUNTAIN CONTRACTOR INC

PO BOX 2666






PO BOX 9207

SALT LAKE CITY UT 84110-2666



BOISE ID 83707-9207

ASSOCIATED GENERAL CONTRACTORS


TWIN FALLS PLAN ROOM

110 N 27TH ST






124 BLUE LAKE BLVD SOUTH, SUITE 6

BOISE ID 83702-4799





TWIN FALLS ID 83301-5235

ASSOCIATED GENERAL CONTRACTORS


INTERMOUNTAIN CONTRACTORS

185 CAPITOL






PO BOX 26237

IDAHO FALLS ID 83402-3626




WEST VALLEY CITY, UT 84126-1829

DISADVANTAGED BUSINESS ASSISTANCE

ASSOCIATED BUILDERS & COTRACTORS

CENTER






N. 1404 THOR COURT

280 N. 8th STREET, SUITE 206




SPOKANE, WA 99202-4448

BOISE ID 83702

IDAHO DEPARTMENT OF COMMERCE

700 W. STATE STREET

STATEHOUSE MAIL

BOISE ID 83720-2700
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